
a lead management system & more

a product of 



DO YOU KNOW?

1.How many of your LEADS are STILL NOT CLOSED?

2.How many PROPOSALS sent for every LEAD or 

What ACTIONS have been taken to CONVERT those 

leads?

3.Which LEADS are OPEN for how many DAYS?

4.For which Corporate / SME your are working on?

5.From which SOURCES you get more BUSINESS?

6.Do you have to REMIND yourself or your sales executives 

to follow-up?

7.Are you spending more time ASKING SAME 

QUESTIONS to your clients      / Prospects?

8.Do you have a STANDARD PROCESS to manage leads?

9.Are you in constant touch with your CLIENTS & 

PROSPECTS?



FEATURES
1. Manage Contacts

2. Manage Leads

3. Monitor the Actions Performed on the inquiries.

4. Determine Next Actions to be done on the inquiries

5. Monitor & Track all the tasks performed on every inquiries.

6. Automated tasks – Send company profile, success stories automatically as soon as you add 

a new lead.

7. Save time & Standardize the procedures – Save recurring communication as templates.

8. Never miss out the important tasks – Get high priority task in Daily Email.

9. Make a good impression with regular Follow Ups – get all open leads at your finger tips.

10.Make Contact Groups like Clients, Business Group, Referral Partners, Friends.

11. Share news, events & information with your contact groups.

12. Get Weekly Summary of the actions taken / tasks completed / pending etc.

13. Track Referral Partners and be in Constant Touch with your referral partners

14. Track the Leads Sources (Website, Google Ads, Networking Forum)

15. Assign leads to your sales executives.
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Save Time

Configure Tasks 

to automatically add 
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Manual

Make Calls

Meet Prospects

Send Quotations

Follow-ups

Automated

Send Profile

Send Catalog

Share Testimonial

Share Success Story

Wish Birthday / Anniversary

Wish New Year / Diwali

FOCUS on 

MANUAL 

TASKS

while system 

takes care of 

AUTOMATED 

TASKS



Daily 

Reminders

View Open Leads, 

Pending Tasks & 

Upcoming Tasks 



Better Monitoring

Know the Lead Age

How many Closed in one 
month?

How many are still open?

Who has worked on which 
leads?

What are main leads sources?



Know Action History

to Determine Next 

Move
How many site visits done till now?

What is still pending?

Are we efficient?

What should be the next step to 
WIN?



Increased Productivity

Identify Pending | Upcoming

Sort by Importance
Due Date | Priority | Lead

Sort by Type 
Call | Send Quote | Follow-up



Contact
s

Prospects 
SMEs / 

Corporates / 
Individuals 

Clients 
SME / 

Corporate / 
Individuals

Franchises
Referral 
Partners

Business 
Groups

Know Your Contacts

Categorized into 

GROUPS

for effective 

communication



Save

Redundant 

Reusable 

Information

Using 

Templates 

REUSABLE TEMPLATES

ADMINISTRATIVE TASKS

Send Profile

Send Catalogue

Send General Questionnaire 

Send a Project Case Studies

Share Testimonial

Share Success Story

Any Redundant Task



Send Company 
Profile

Send Product / 
Services

Send 
Questionnaire

Share 
Opportunity

Share 
Testimonial / 

Success Stories

Follow-up
Thank you for 
your Business

Share Add-on 
Services

Share News & 
Updates

Wish Birthday / 
Anniversary

Season 
Greetings

Ask Feedback Ask Testimonial

Ask Referrals

Any Redundant 
Task
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AUTOMATED COMMUNICATION



Website 

INTEGRATION

•Website Enquiry

•Auto add Lead

•Auto Send Profile/ Catalog



• Lead Victor
•Email

•Google Calendar

•Website

•SMS

•Whatsapp

• IndiaMart (Upcoming)

Multiple 

INTEGRATIO

NS





Web App 

Any Device 

Any Place 



CLIENT ENGAGEMENT 
ACTIVTIES

❑ TRAINING 

❑ DEDICATED LEAD VICTOR COACH

❑ CONTINUOUS SUPPORT

❑ PERIODIC TIPS FOR GROWTH AND INNOVATION

❑ MONTHLY EDUCATIONAL – SERIES













Clients



Serving Globally & 

Locally



Development Centre:

601, Sanghvi Jewel, Off. S.V. Road, Malad (W), Mumbai.

Know 

More

Email: info@leadvictor.com

www.LeadVictor.com

Thinkinno on Facebook

www.thinkinno.com

LeadVictor on Facebook

BOOK a DEMO NOW

mailto:info@leadvictor.com
https://www.leadvictor.com/
https://www.facebook.com/ThinkinnoTechnologies/
http://www.thinkinno.com/
https://www.facebook.com/LeadVictor
https://calendly.com/sales-thinkinno/meeting-with-thinkinno

